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Abstract.

The Persian Gulf represents a vital, yet unexplored region of the East India
Company’s sphere of influence. By considering the Gulf as an important space of
interaction between the Company and successive Persian regimes, a new relationship
can be revealed. From the Company’s foundational action in assisting Shah Abbas I
in the capture of Hormuz in 1622, to the creation of a fleet by Nader Shah in the
1730’s, the Company’s experience with Persia represents a different angle on wider
trends in Company history. The Company’s factory at Bandar Abbas was a nexus for
Indian Ocean trade, as well as the living quarters for a small community of
Europeans, whose lives and livelihoods depended on the recognition of rights granted
by successive Persian Shahs in the Farman; a legal document of great influence and

longevity, originally granted by Abbas I, which lasted for more than a century.



Page |2

Acknowledgements.

“Oh thou that gave us speech and song and minds that comprehend”

Tydi a Rhoddaist.

5 LlaaS 5 241 Uil gl
Ae & B da uﬂ’z}b )
“The one who has knowledge has power, while wisdom makes the old heart young”

Persian Traditional Verse.

I have a lot of people to thank for making this thesis possible. Firstly, | would like to thank the AHRC
for their generous funding of the project and the kind support of the British Library and University of
Essex. My supervisor, Dr. Mark Frost, who has guided me through this long process. It has been a long
road, but a successful one. “He’s amazing”, there I said it. Margaret Makepeace, my supervisor at the
British Library, who has kept me persevering. | also need to recognise the contribution of my supervisory
board at Essex, Fiona Venn and Jeremy Krikler, whose kind advice and guidance has kept me focussed
on my goal. I also owe a debt of gratitude to the Qatar Digital Library team and the India Office Records

team at the British Library for giving me a desk for four years, as well as their friendship and support.

I have to thank my parents, Margaret and Simon, for their support and editing expertise. Last, but far
from least, to my friends, Alex, Alex, Matt, Chris, Skev and Greg for putting up with my bad temper and
being a thesis bore. Ran, Natalie, and Oscar, for keeping me sane. The IAIS MA Class of 2012. Also,

my fellow PhD students at Essex, BIPS and beyond.



Page |3

Contents

INEFOAUCTION. ...ttt ettt b et st a bt e bbb e s 6
HiStOriographiCal ESSAY.........coueerieirierieieterieietestetet sttt ettt ettt ettt be b ens 9
Sources and MethOUOIOGY. .....cueveierieiicice ettt ettt et e b tesaeeraeseesaessesaeeas 20
Chapter OULIINE aNd STFUCTUIE. .....c.eiviieiiriiieertee ettt bbb 27

Chapter 1: Maritime Violence and the Establishment of East India Company Presence in the Persian

GUIT, ettt sttt et e st a e st e e st sk et e st e b et Re ket e Rt ek et e Rt be e e neebe e e st e be st neete e e 32
Understanding the Gulf: The Geopolitical CONEXL.........cccoveeririeirinieinereeeree e 32
THE Fall OF HOIMUZ. ..ttt st s st be et et see e 40
A New Trajectory: The Company after HOMMUZ. .........cooeciiiriiiiinieinene e 48
The Farman of ADDAS 1. ...ttt sttt 49
The Farman inthe L17th CENTUIY. .....oceiiieeeeeee ettt reeae s 53
After Hormuz: A Pattern of Maritime VIOIENCE? ......c.oouieieieeceect e s 58
CONCIUSION. <.tttk b e e bt a et s e b bt eb e et et et e sb e b e saeebe et ententesaeebes 69

Chapter 2: Trade’s Increase: The Commercial Basis of Company Power in the Gulf. ............cccooceeneee. 74
The Origins of the Company’s Trade in the Gulf.........c.cooieiiiiiniiiiieeee e, 77
The East India Company’s Silk Trade 1700-1750. .....ccceerieririerieiieneereene et see e 82
The East India Company and Kerman WOOL. ...........cccoiieiieiieii e 87
Shiraz Wine in Indian OCEAN TTaGE. ....c.evviieiriiieiirieieeriereeest ettt st st 98
Private Trade and the East India COMPANY. ......cccevirireririeieiestese et see e sre e s sseseenes 103
Persian attempts at manipulating Company Trade. ..........cocevererireienireee e e 108
CONCIUSION. ..ttt ettt ettt ettt b et b et et b e s b e s ek et et e bt s b et ebesb e tene st e senesbensenes 111

Chapter 3: A Navy for Hire: The Continuing Maritime Operations of the East India Company in the

PEISIAN GUIT L727-1T743. ...ttt ettt e e et e e e ettt e s sttt e s s sabeeessnaaeeesabanessssbanesanes 114

The Afghan Occupation and the Rise of Nader Shah. ... 117



Page |4

Borrowing and Lending: Persian Requests for Company Ships. .......cccecevenenieneninienieeeeee e, 119

“Over ranks of Swelling Waves” the Transportation of Persian Embassies by Company Shipping.

The Honourable Company as an Honourable Broker: Purchase of shipping for the Persian Navy. 148

L0703 T6] 11 o OO RO 162
Chapter 4: Governance, Information Management, Reporting, Communication and Control.............. 165
Communications: Bridging the Cultural Divide — The Garden at AfSEeN.........cccevveerveievierierieinens 167
Communications: By sea and OVErIand. ..........cccvevieiieiiciiseeceeeee et ae e neeens 173
Company Rules and “Evill Practices”: Governance and Jurisdiction in the Persian Factories. ....... 187
For Crown and Country and trades iNCIEASE?........ccververreerieeierieseeseesee e ereereseesreesreeteessesasessnes 200
{00 T 111 L) o TSP SRRSRSRRN 206

Chapter 5: Bandar Abbas, Climate, Environment, Natural Disasters, Health and Wellbeing and the

Adoption and Adaptation 0f LOCal CUSIOMS. .......cceiiiiiiiiicir et e e saeens 208
Bandar ADDAS. ..o e 209
“Their Legs were filled with worms”: Disease and I1INess. ........ccccecervieriieiieneeneenieneeieeeeseeniene 212
WIVES, GIFIS BNA LOVELS. .....oeiiiiiicicireereee ettt st 218
A Little Wine for thy Stomach’s sake: Alcohol and Entertainment. .........ccocevveereeneeninnienieeneenienns 221
Rule and Misrule: Company Governance, Jurisdiction and Criminality. .......c.ccoceeevvenecenenncnenen 226
CONCIUSION. ...ttt b bbb st b s st sn s se s s sennennens 229

Chapter 6: Brokers, Khwajas and Country Christians: The Company’s Employment of non-Europeans

TN PISIA. ..ttt ettt sttt ekt e st ekt e stk st e st ek e s b e st ek s e e Rt b e s A e st ke s e en e ebe st et ebe st entebeneeneas 231
“Such wise men” The Armenians Of PErSia. .....cccccveiieriiiiiieiiirerie ettt sre s sae s s 236
A QUESLION OF CUSTOMS. o.veivieiiieiieteeete ettt et et eeteeeteeere et e eteeeteeste e beebeeasesaeesaeesseenseenseeasesseenseens 243
A QUESLION OF CIEIL. ....eeiieiicie ettt ettt e et e s e e s e e saeesaeeaeenaeennesraenseens 245

GaiNTUIL EMPIOYMENT ...ttt st b et b et e e e e ebesbeeae e e et ebesaan 248



Page |5

Mutual Benefit or Taking AAVANTAgE? .......cvereriireiee ettt sttt see e 250
Employees or Subjects? The Legal Status of the Armenian Community..........cccceeevvveceevievreriesnenne. 254
THE BANTANS. ..ottt ettt ettt et s a et s bt et e ae et et et e besaeeteeneentensetentesaen 259
Brokers, Writers, Mullahs and Merchants: Persians in Company Service. ........coccceveveeneneennennen 266
CONCIUSTON. .ttt etttk etttk et b et se e ene 270
L0 ] o Tod 111 [0 o OSSR 274
21T o] 1o T={ =1 ] 1) 7SRRI 284
PIIMAIY SOUICES. ..etirtetiiteiet ettt sttt sttt ettt et b e st b e st b e s et eb e s b e st b st et ebesbeseebesbeneebenaenea 284
ATCRIVAL SOUICES. ...ttt ettt ettt e 284
PHINTEA PTIMAIY SOUICTES. ....eueeuiitiieiieterteitete ettt sttt sttt ettt st b st eb bbbt sb s ebe bt ebe b e s enesbesens 284
SECONUAIY SOUICES. ...vveveeieeieeieeteeeesteesteesteeteetesstesseesaeesseesseesseenseasseassessseseesseassesssesssesseesseensennsennes 286
APPENIX ONE: GlOSSANY. ceuueeeiiieriieeiittestee sttt e ettt e st st e st e e saeeesateesabeesateesabeesseeesaseesnteesasesseeesnneeseees 302
Appendix TWO - Maps and IMAGES. ....ccccueeriiiriieiieeriee ittt ettt et e st e e site e bt e sabeesaeeesabeesneeesaneesaeeas 303

Appendix Three — The evolution of the Company’s FArman............ccccoeeeeceeeeecieeeecciiee e 315



Page |6

Introduction.

The Persian Gulf, also known as the Arabian Gulf, Gulf of Iran or simply "The
Gulf", has served for millennia as a conduit for trade and cultural exchange.* The Gulf
is around 990 kilometres long, from Kuwait and Iraq at the north-western end, it varies
in width from 340 kilometres to 55 kilometres at its south-eastern extremity at the
Straits of Hormuz between Iran and the Omani exclave of Musandam. From ancient
times, the Gulf’s geography made it important as a maritime route for spices, incense
and other goods. This trade created the basis for numerous exchanges between peoples

of many cultures and faiths travelling between the East and the West.

In his introduction to The Persian Gulf in History, Lawrence Potter points to
the Gulf as constituting “a World of its own”,? an insightful appreciation of the distinct
socio-cultural and economic features of this specific region, formed from its own
unique geography, that drew in people and trade from as far away as the Iranian plateau,
Mesopotamia, the Arabian Peninsula and the Indian Sub-Continent. The Kingdom of
Persia, to which the Gulf, at least in English eyes, nominally belonged, represented the
third largest territorial empire in the Indian Ocean, after the Mughal Empire in India.
Significantly, Persia was the source of a cultural tradition that spread from Istanbul to
Samarkand in the form of language, poetry, music, calligraphy and architecture. What

Persia lacked, however, was the commercial attraction of the other empires of Asia,

1 Whether the Gulf is Persian, Arabian or another combination of terms is a matter of considerable
political debate in the region, for the purposes of this thesis it will be known as the Persian Gulf, in
common with most scholarship, sometimes shortened to "the Gulf".

2 potter, Lawrence G. The Persian Gulf in History. (Palgrave MacMillan, 2009), p. 7
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having fewer commodities which interested the Europeans. Because of this, Persian
interactions with European traders, and specifically the English East India Company
examined in this thesis, have been largely neglected in the historiography of early

European expansion.

From the 13" century, the island of Hormuz, sitting at the narrow mouth of the
Gulf’s south-eastern end, emerged as an ideal place for ships to stop on their way in
and out. In 1296, the mainland based Kingdom of Hormuz, which had previously
occupied the area now known as Minab, was compelled by repeated harassment from
the Mongols to move its capital to the island of Jarun, which was thereafter known as
Hormuz.2 This move also took advantage of the decline of Kish, a more northerly island
state that had controlled Gulf trade for the previous three centuries.* The island of
Hormuz offered protection from the larger, more powerful territorial states of the
Iranian plateau. Although Hormuz had no natural supply of fresh water, it could be
supplied from the nearby island of Kishm. Hormuz and Kishm, along with the island
of Larak, made a safe leeward stopping point, sheltering ships from monsoon gales
from the east while the mainland sheltered the vessels from the west. On Hormuz an
emporium developed, trading goods between Europe, Africa, India, Indonesia and

China, despite the severe limitations in the availability of arable land and fresh water.

The fortified island city of Hormuz would be safe until the arrival of European

naval power following the voyages of the famous Portuguese explorer Vasco da Gama

3Vosoughi, Mohammad Bagher, “The Kings of Hormuz”, The Persian Gulf in History, edited by Lawrence
Potter, (Palgrave Macmillan 2009), p.93
4 ibid
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in 1497. According to Couto and Loureiro, Hormuz became an obsession for
Portuguese explorers and conquerors in the 16th century as they sought to control the
intimate connection between the Gulf and the paths of trade in the Indian Ocean more
widely. In 1507 the island was taken by the Portuguese and then recaptured by them
after a rebellion in 1515.° Despite the Portuguese occupation, Hormuz remained the
key meeting point between the great empires of Asia, with the Gulf forming a porous
border between the Ottoman, Safavid and Mughal Empires in the early modern period.
In a wider sense, although less tangibly, the Gulf formed a frontier between these three
Asian powers, where it was not only a nexus of trade, but also acted as a borderland

and meeting point of empires.

This study pivots on a crucial battle over Hormuz in 1622 which shaped the fate
of two maritime nations and trade in the Indian Ocean for nearly 250 years. It then goes
on to shed new light on the relationship between the East India Company and Persia
through the years 1700 to 1750, a dynamic and critical period for both, focusing on the
Company’s activities within and from its base at Bandar Abbas.® Through a fresh study
of underutilised material from the India Office Records held at the British Library, this
research reveals the role the Company played in first supporting the Persian ruler Shah
Abbas I in re-taking control over territory and trade in the Gulf from the Portuguese,
and then how, in unison, the Company and the Persian administration formed a unique
partnership lasting from 1619 to 1750 that maintained the balance of power in the Gulf.

This thesis explores the influence of the Company on the Gulf region, the impact upon

5 Couto and Loureiro, Revisiting Hormuz: Persian Interactions in the Persian Gulf Region in the Early
Modern Period, (Harrassowitz, 2008), p.1

5 The English East India Company will be referred to throughout as “The Company”, while the Dutch
East India Company will be referred to as either the “VOC” (Vereenigdte Oost-Indische Compagnie), or
simply “The Dutch”
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the Company of Gulf politics, commerce, changing regimes, alliances, warfare and
projection of military power on sea and land. An added perspective is provided by this
thesis’s examination of the geography of this region, its climate, culture and living
conditions, which taken together provide us with an intimate understanding of daily

Company life.

Historiographical Essay.

The scholarly works available that cover the history of the Company, of the
Indian Ocean, and of the Gulf region do not focus on the Company in the Gulf through
the period 1700 to 1750, nor on the earlier pivotal events between 1619 and 1626 noted
above. These events were to form the basis of the Company’s trade in the Indian Ocean
for 150 years, and to shape a unique, lasting, and valuable relationship at the highest
levels of a major empire despite seismic changes in regime. One explanation as to why
the history of the Company in the Persian Gulf has been left relatively unexplored is
because it has been largely overshadowed by events in India; another is the previous
relative inaccessibility of relevant source material.” However, as we shall see, it was
events in Persia and the Gulf during this period that would shift the balance of power
in the Indian Ocean region until the volume of Company trade and the intensity of its
interventions there were diminished or less momentous than those witnessed during the

19th century.

7 James Onley and Sugata Bose have both included the Gulf in their treatment of the subject of 19t
Century imperialism, while Willem Floor and Sheikh Sultan bin Mohammed al-Qasimi have studied the
functioning of Gulf trade. Onley, James. The Arabian Frontier of the British Raj, (Oxford, 2007). Bose,
Sugata. One Hundred Horizons, (Harvard, 2009). Floor Willem. The Persian Gulf: A Political and
Economic History, (Mage, 2006). al-Qasimi, Sheikh Sultan bin Mohammed. Power struggles and trade
in the Gulf 1620-1820. (Doctoral thesis, Durham University, 1999).
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Of key importance to this thesis are those major studies that cover the Indian
Ocean, 19th century Western imperialism in the Gulf, Persian history, the East India
Company as a global company, and the Dutch East India Company (“VOC”
(Vereenigdte Oost-Indische Compagnie). The studies of 19" century imperialism in the
Gulf by James Onley and Sugata Bose are valuable, but they do not cover anything in
detail prior to 1800. Conversely, studies by K. N. Chaudhuri and Sanjay
Subrahmanyam that do cover the wider history of the Indian Ocean and East India
Company across the 16th to 19th centuries pay the Gulf comparatively little attention.
Studies by Rudi Matthee, Edmund Herzig, Charles Melville and Willem Floor cover
Persian history from mediaeval to early modern times but do not relate this information
directly to the history of the Company. John Keay gives a wide perspective on the
Company’s general history and is a useful reference for events in the Gulf. Matthee and
Floor additionally cover Dutch East India interactions with Persia through the Gulf and
Persian administration, not to mention numismatics, economics and political history.
Nevertheless, none of these works capture the significance and richness of the
interactions between the Company and the Persian state and their joint impact on the
region in any analytical detail during this period of study. Not one of these studies
examines how the Persians used diplomacy and commerce and the grant of agreements
called Farmans to incentivise the Company to support their projection of maritime
power, a policy intended to ensure that Persia was not again threatened by what was,

for them, a new technological advance in terms of naval warships.®

8 The Persian term Farman denotes an imperial decree in Persianate and Arabic speaking states. The
term is taxonomic with others such as ragam (pl. Irqam), sanad (pl. Isnad), Parvana, though a Farman
in Persia appears to have been made up of a set of individual Irqgam. For more see, Ferrier, R.W., The
Terms and Conditions under which English Trade was Transacted with Safavid Persia. Bulletin of the
School of Oriental and African Studies, vol.49, no.1, 1986.
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The period between 1700 and 1750 is particularly opaque in terms of the ways
in which the Company functioned in the Gulf region, and its wider impact on Persian
attitudes and politics. This is despite the range of studies dealing with the reign of Nader
Shah, a looming figure, whose reign and conquests came to dominate this era of Persian
history. To address this lacuna, this thesis details the pivotal events at Hormuz which
resulted in the Company gaining a vital Persian Farman, the Company’s collaboration
with the Persian state as a naval power, the establishment of the Company’s Persian
factories, its commercial activities, and its relationship with those regional
intermediaries which enabled it to develop its trade. Throughout, we consider the
Company’s role in the commercial, political, military and social life of the wider Gulf

region in which it operated.

Studies on the East India Company grew from the 19th and 20th Century
interest in Empire and its history. The Company was viewed as an agent for Empire, or
as the means by which Englishmen “discovered” the globe. This was facilitated by the
work of William Foster, who published collections of the Company’s records, letters
and papers in the first three decades of the 20th Century.® Following the Second World
War, the approach to the history of the Company became much more concerned with
questions of structure, both of the Company itself as well as its role in linking Europe
to the powers of Asia. Holden Furber envisioned an “Age of Partnership”, citing the
Company’s many peaceful interactions with Asian powers, while Subrahmanyam
instead saw a period of “fragile equilibrium”. Furber first presented this period as an

“Age of Partnership”, in which “Indian suppliers of piece-goods, Indo-Portuguese and

% Foster, William, The English Factories in India, London, Clarendon, 1908-26
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Armenian merchants...European country captains and Indian noquedars.” all acted in
relative concert towards mutual goals and benefits.'® Furber’s vision is a somewhat
utopian view of these transactions, indeed, Sanjay Subrahmanyam has been the most
recent to challenge Furber’s assertion, describing this period instead as one of “fragile
equilibrium”, in which violence and its uses were an accepted danger of business in
this era.!* Subrahmanyam bases this conception on an incident of violence between
Europeans, surrounding the forced collapse of the Genoese East India Company
through a collusion, to reduce competition, between the Dutch and Portuguese, rivals
themselves for trade in Asia.’? Subrahmanyam’s example of Europeans turning upon
each other to gain a greater share of shipping of goods around the Cape leaves open for
study how Europeans interacted with their interlocutors in the Indian Ocean. K.N.
Chaudhuri, on the other hand, presents a situation in which force was an integral part
of the presence of Europeans in Asian trade.*® Chaudhuri posits that the European habit
of issuing safe conduct passes, practiced by the English, Dutch and Portuguese, carried
with it an inherent threat of violence, should the passes not be paid for.2* While this
may be so, it could be viewed as a continuance of the European custom of issuing letters
of marque against the shipping of other European powers in wartime. Subrahmanyam
and Chaudhuri’s claim to a more violent European modus operandi in the Indian Ocean
does not bear much scrutiny in this way, though clearly Furber’s assertions of
partnership with only occasional outbreaks of aggression is unfulfilling. Clulow and
Ruangsilp’s more focussed approach, looks at specific examples over longer lengths of

time and permits a nuanced understanding of the shared Eurasian experience.

10 Furber, Holden, “Asia and the West as Partners Before “Empire” and After”, The Journal of Asian
Studies, vol.2, no.4 (Aug. 1969), pp.711-721

11 subrahmanyam, Sanjay, The Political Economy of Commerce, (Cambridge, 1990), p.297.

2 ibid

13 Chaudhuri, K.N. The Trading World of Asia and the East India Company,1660-1760, (Cambridge,
1978), pp.111-4

14 1bid.
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The study of the Company’s interactions with Asian states is exemplified in the
recent work of Adam Clulow and Bhawan Ruangsilp that shows how the records and
resources left by the Company can be used to gain a perspective on Asian cultures and
their processes of interaction with the “other”.'®> By combining Company sources with
local ones, a synthetical understanding of both the Company and these Asian states can
be constructed. Unlike in Ayutthaya, where the VOC built up “cultural capital”® by
negotiating Siamese courtly expectations with wider interests, Clulow’s Japanese case
required an almost total sublimation of Dutch interests and practices to the norms of
the Tokugawa Shogunate.!” These differing experiences show that the VOC was
engaged with its neighbours and interlocutors in distinct and tailored ways, informed
either by “cultural capital” or by force majeur. This process of understanding the
nuanced fashion in which European companies approached Asian powers is vital in
furthering our historical understanding of these organisations and the states with which
they conducted business. Clulow and Ruangsilp’s approach, uses both European and
Asian source material in their native languages and provides a very balanced
understanding from their individuals perspectives. So far, the only example of this in
terms of Persia is Riazul Islam’s work on Indo-Persian relations, though this is limited
to the formal missions dispatched between the two, without much consideration, due

to a dearth of source material, on more commercial or interpersonal connections.®

15 Clulow, The Company and the Shogun, 2012 and Ruangsilp, Bhawan, Dutch East India Company
Merchants in the Court of Siam.( Brill, 2007) p.221

16 Ruangsilp, Bhawan, Dutch East India Company Merchants, p.221.

17 Clulow, The Company and the Shogun, p.259.

18 [slam, Riazul, Indo-Persian Relations. (Tehran, 1970).
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The history of the Company’s trade elsewhere in the Indian Ocean world has
been studied very closely for several decades. K.N. Chaudhuri’s work, covering the
goods, ships and ports traded and used by the Company, has provided a platform for
other scholars by exploring the trade carried out across the Indian Ocean.'® Barendse
has recognized what Chaudhuri does not take account of: the private trade carried out
by the Company’s servants.?® This private activity will form a key part of the following
discussion. Both Barendse and Chaudhuri develop the view of the Company’s trade in
physical commodities, as well as exploring the distribution of Company passes to
native ships. Neither, however, gives much agency in these trades to the native powers
of Asia. Barendse argues: “Where the Court was directly trading through a monopoly,
like the Safavid Empire with silk, this was seen as an adjunct to “foreign policy”. It
was regarded as an exchange of gifts; prices were based upon prestige rather than
demand”.?! Yet, as this thesis will discuss, the Safavids and their successors were both
aware and capable of actively manipulating trade policy. The Company experienced
this through the introduction and changing of the terms and conditions given to it in the
various revisions of the Farman, a situation at odds with Barendse’s conclusion that

Persia was unaware or disinterested in trade.

The study of Persia has undergone significant development over the last 80
years, started through the work of Laurence Lockhart (1890-1975), Ann Lambton
(1912-2008) and Vladimir Minorsky (1877-1966), among others. These scholars form
the core for the modern study of Persia and its history although it remains a much

smaller discipline than those relating to the Company. The development of Persia’s

19 See Chaudhuri, The Trading World.

20 Barendse, Rene. The Arabian Seas: The Indian Ocean World in the Seventeenth Century, (Routledge,
2016)

21 Barendse, Arabian Seas, p.1570.
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interaction with the company has not been so hierarchical as has been the case for the
Company as a whole. The work of Minorsky, especially in translating Persian primary
sources, has allowed for a broader range of study into Persian history, while Lockhart
and Lambton pursued numerous studies on broad swathes of Persia’s post-Islamic
history. All three of these scholars received their formal linguistic training in support
of careers in their countries foreign services, and in the case of Lockhart the Anglo-
Iranian Oil Company (AIOC) who also employed R.W. Ferrier. By making Persian
sources available, as well as teaching the relevant languages themselves, these scholars
generated further generations of experts, whose work has encompassed a wide variety
of topics. Roger Savory (1925-Present), himself a prolific translator of Persian
manuscripts, also produced a range of studies, most notably his survey of Iran Under
the Safavids.?? The work of R.W. Ferrier, published in the 1970s and 1980s, contributed
hugely to linking the world of the East India Company with that of Persia in the Gulf
has been particularly useful in the writing of this thesis. Ferrier, along with his
contemporaries, Savory and O’Kane, assisted further in making Persian sources
available to scholars, while Ferrier added the further step of linking Persian materials
to cognate collections of English records in the India Office Archives in an analytical
way.? While the Company’s archives have been used by scholars since Lockhart, there
has yet to be an authoritative study of their contents and usefulness for academic study.
Rudi Matthee and Willem Floor, through the 1990’s to the present day have pioneered
research into the Persian economy, as well as trade and political life. Matthee’s
explorations of Persian goods, as well as the political lives of Persian Shahs and
statesmen gives fresh context to Safavid history, while Floor’s publications since 2004

in the Persian Gulf series have done much to provide depth and detail to this region. In

22 savory, Roger, Iran Under the Safavids, (Cambridge, 1980)
23 Ferrier, Armenian Merchants, 1973 Ferrier, Terms and Conditions, 1973 and O’Kane, John, The Ship
of Solayman, (Routledge,1973)
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many ways, the outward-looking bent within Persian Studies, considering Persia as part
of a community of empires and polities, is commensurate with those studies looking
from the broad sweep of the Company’s history into specific Asian contexts. Floor’s
investigation is largely focussed on the Gulf in the 17™", rather than 18" Century, but
his conclusion is that the power of land-based territorial states including Persia was
such that the maritime powers, for instance Portugal, despite numerous attempts, could
not exert military power over them.?* His assertion that Europeans had to “put up or
shut up (or pay up)”,?> makes for a good turn of phrase, but misses the far more nuanced
interplay of Persian state policy and European interests explored by this thesis. By
investigating the terms and usage of the Company’s Farman, for example, it is evident
that Persian and Company relations were much more complex. While the territorial
state of Persia was relatively immune to attack from the sea, as Floor says, the reverse
was also true of the maritime powers of the European companies who, in extremis,

could simply sail away.

Persia and its relationship to the wider Indian Ocean, as well as the wider
World, has so far been largely excluded from the relevant scholarship. The exclusion
of Persia in favour of its neighbours has come about due to a number of factors;
principally, Persia’s trade was relatively small when compared to other areas of the
Company’s interests, while Persia lacked a strong naval or maritime tradition through

which it could project itself either commercially or militarily.

24 Floor, Willem, The Persian Gulf: A Political and Economic History of Five Port Cities, 1500-1700. (Mage,
2006), p.601.
% |bid.
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Recently, Safavid Studies has begun to expand its view outward, with scholars
of the Indian Ocean World focussing more deliberately on specific cases and points of
interaction between European and Asian trade and diplomatic interests. This is
exemplified in the volume Iran and the World in the Safavid Age, in which five papers
(Troebst, Faroghi, Rota, Calmard, Marcinkowski) specifically deal with the
connections between the Safavids and other European and Asian powers.?® While these
articles show that the Safavids were linked to the wider Eurasian world through trade
and diplomacy, they do not go on to demonstrate or analyse Safavid agency in these
connections. Their valuable research into discovering Persia’s place within networks
of trade, patronage and diplomacy has not, as yet, been pursued further. This is a, thus
far, under examined feature of the Safavid period, which this thesis, by exploring the

close relationship maintained by the Company and the Safavids, seeks to advance.

Scholarship concerning Safavid trade has been considerably advanced recently
through the work of Rudi Matthee and Willem Floor, who have provided significant
overviews of Persian coinage and monetary policy, goods and produce and the
mechanisms of the silk trade. Matthee’s comprehensive examination of the second
century of Safavid rule, Persia in Crisis, explores the political, economic and social
changes in the Safavid realm after the reign of Abbas 1.2” Matthee’s work, utilises a
diverse range of sources in a variety of European and Asian languages, and has created
an informed basis around which future studies into the Safavid era can be constructed.
While Matthee considers the place of the Company in Persia during this period and
makes use of the Company’s sources, he does not provide a clear outline or analysis of

the way in which this relationship was transacted. Persian Studies therefore currently

26 Floor, Willem and Herzig, Edmund, eds. Iran and the World in the Safavid Age, (1.B.Tauris, 2012).
27 Matthee, Rudi, Persia in Crisis. (1.B.Tauris, 2012).
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lacks a schema through which to more coherently approach the day to day processes of
relations with foreigners who were long-term residents of the empire. Again, this thesis

is aimed at providing a framework through which to appreciate this detail.

In the case of Persia, the East India Company’s presence there was dictated by
a single document; the Farman. This form of imperial decree has undergone serious
scholarly study for a variety of reasons. Bert Fragner’s exploration of the chancery
practice associated with Farman writing, form and delivery is instructive, giving a
succinct history from the Mongol period to the post-Safavid era.?® Specifically of
interest to this study, however, is the work of R.W. Ferrier, who’s examination of the
extant Persian text of the Farman of 1616 and some of its subsequent renewals remains
authoritative.?® Unfortunately, Ferrier did not produce any further work on this subject,
although his other articles on the Anglo-Armenian relationship is helpful in
understanding and contextualising the Company’s presence further.*° By making these
sources available to scholars, Ferrier has made it possible to study the Anglo-Persian
relationship through primary documentation from both sides. If Clulow and

Ruangsilp’s model is to be followed, then Ferrier’s work is vital in facilitating it.

The Company was particularly concerned with the maintenance of its charter,
and the Farman, and was viewed in a very similar light, as it was a document granting
specific rights and privileges. Philip Stern has engaged with this question in depth,

while Miles Ogborn has considered the attachment of the Company to physical

28 http://www.iranicaonline.org/articles/farman
2 See Ferrier, R.W., The Terms and Conditions.
30 See Ferrier, R.W. The Armenians and the East India Company.
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documentation.* Stern argues that the Company, from its inception, “claimed
jurisdiction over English trade and traffic in Asia and thus over English goods, ships
and subjects throughout the Eastern Hemisphere”.®? Stern denies the validity of
previous scholarship which qualifies the Company’s statehood, instead arguing that the
Company fulfilled every expectation of the Early Modern state without recourse to its
nominal status under the British Crown.3 This argument is convincing to an extent, but
ignores the importance placed by the Company upon its status in relation to Asian and
European rulers. The Company’s own attitude to its status, constantly in reference to
its place as defined by its charters, whether from the British, Mughal, Safavid or any
other authority, demonstrates its inherent vulnerability when compared to true,
territorial states and polities. That being said, it is not satisfactory to ignore the
Company’s state-like functions and powers, for example, its negotiated immunity to
the Persian legal process and decreed ability to manage, censure, recall or dismiss its
employees at a great distance. Santhi Hejeebu suggests that the Company was largely
unable to do this, claiming that the Company and its employees were too divided
spatially for one to enforce or control the other as intended.®* Hejeebu rightly reflects
that the Company allowed for certain infringements of what might be considered proper
practice in favour of better guarantees of profit.*® In this case, the standpoint of both
Hejeebu and Stern is somewhat unsatisfactory, as the Company does not seem to have
been either sufficiently state-like, but nor did it lack or fail to use, mechanisms and

methods of control.

31 Ogborn, Miles, Indian Ink, (Chicago, 2007).

32 stern Philip, The Company-State, (Oxford, 2011), p. 3

33 Stern, Company-State, p.12

34 Hejeebu, Santhi, “Contract Enforcement in the English East India Company”, in The Journal of
Economic History, Vol.65, No.2, (June 2005),

35 Hejeebu, Contract Enforcement, p.520
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This thesis will explore and expand upon this historiographical basis, through
the lens of the Company’s relationships with a shifting landscape of Persian authority
and regime change. The Company’s experience here can inform the debates within
Persian Studies about the methods of interaction used by the Persian rulers and
governors, while also adding a new forum for debate about the conflicts, partnerships
and tensions associated with the European presence in the Indian Ocean. By taking a
closer view of the organisation and provision of the Company’s employees in the small,
isolated Persian factory of Bandar Abbas, it will be possible to consider, in microcosm,
the effectiveness of the Company’s mechanisms of governance and control over its

peripheral operations.

Sources and Methodology.

The chapters of this thesis explore important gaps in the current understanding
of the Company’s relationship with Persia using the East India Company Factory
Records (IOR/G/29) as a basis. This source, through enhanced cataloguing as part of
this project, sheds new light on the way in which the Company functioned in Persia.
This archive has been under-utilised by scholars in favour of more complete records
collected at Bombay, Surat and London;3® however, despite the chronological gaps in
the collection, the detail contained within it is far more useful than the dispatch books
from elsewhere might suggest. The only work to have used these records in any great

depth is the chapter of the Cambridge History of Iran pertaining to Persia’s relationship

36 Stored at the British Library in the IOR/E/3 series,
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with the European companies; however, this is only a survey and makes reference to

the primary material mostly for the purpose of creating a broad chronology of events.*’

The IOR/G/29 series covers the period from 1620-1822, though there are some
significant gaps in this chronology and these dates do not correspond to specific events.
The series is exceptionally rich in detail about the day-to-day business of the factory,
important events and politics in Persia, the lives of those who lived and worked there,
and copious data on the commodities, prices, weights and measures traded and used in
Persia. The consultation books record not only the official business of the Company,
but also the personal lives of the factory staff, from their private sales of goods to the
investigation of murders, suicide, drunkenness, elopements and fraud. With this
information, researchers can explore the private as well as official business of the
Company, consider the purchase and sale of goods on the Company’s behalf, the
exchange of visits by local officials on both a personal and a political basis, and provide

a view of the lives of the Company’s servants as individuals.

As well as gaps in the chronology of IOR/G/29, there are other considerations
to take into account; the most important of these is that the records are authored solely
by Europeans. Although there are many non-Europeans working at the factory they
have very little obvious input and so this cannot be assumed. There is, for example, no
mention of the experience of the Indian soldiers and sailors who garrisoned the factory,
nor of the Armenian linguist or Banian broker. Usefully, although these are official

minutes, they do contain a significant amount of detail on private events outside the

37 Avery, Hambly and Melville eds. Cambridge History of Iran, vol.7, (Cambridge, 1991), pp.350-373
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purview of the Company hierarchy and demonstrate in some cases how the Company
took an interest in its employees’ welfare. It has to be also recognized that being official
correspondence, the news related in these records represents the facts of events, or a
version of them that would be most palatable to the Company’s directors in Bombay
or London. We know, for instance, that the beheading of Portuguese sailors was in
retaliation for the hanging of Company sailors in a previous incident. This was sanitised
and reported as a ship that was captured and taken back to Surat. In light of this level
of editorial control one is forced to recognise that one is seeing the factory as “a
portrayal”, either positive or negative depending on the ambitions, objectives or
prejudice of the authors. Equally, there is nothing in these records that evokes the
feelings or sentiments of those experiencing life in the Gulf factory, beyond a very
limited impression that can be had from the use of certain language or phrases. In many
ways, the lack of these personal reactions hides the true intention of the author, or the
tenor of the event being recounted. As such, an amount of interpretation is required.
Not only does one have to carefully interpret and cross reference the events reported
where possible, the use of spelling can be misleading. Spelling of Persian names and

places can be quite creative, for example, the city of Shiraz appears variously as

‘Shyrash’, ‘Shyras’, ‘Xirach’, and ‘Xiras’.

In order to corroborate the evidence in this archive, as well as fill in gaps in the
chronology, records from the IOR/P/341 series have been consulted. This series is
composed of the minutes of meetings held in Bombay, as well as discussions of letters
and reports received there, including those from Persia. While this is not a perfect
replacement, it does provide a counterpoint to those records present in I0R/G/29.

Again, this series of documents, composed of both consultations and letters, suffers
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from the same drawbacks as IOR/G/29, being written entirely by European officials
and lacking the personal feelings and experiences of the authors. That being said, the
commentary provided on the letters received from Persia, as well as the conversations
minuted concerning the commercial and political business of the Gulf factory, provide
a good insight into the broader implications of events and reports available in

IOR/G/29.

The period before 1700 has a number of other useful sources which give context
to the events during the period of this study and provide information about attitudes
and events closer in time to those studies in the present work. These are mostly
travelogues and personal accounts from European travellers, merchants, priests and
diplomats from a variety of countries. After 1700, this is less the case, with fewer
private accounts being written due to the increasingly poor and unstable nature of Persia
at the time. The memoirs of men like John Fryer, Charles Lockyer and Alexander
Hamilton,® all of whom worked in different capacities for the Company and conducted
their own private trade, provide an insight into Indian Ocean trade, as well as comments
concerning the governance of Indian and Persian states. Fryer’s text includes
descriptions of his travels through several Persian provinces, including the town of
Bandar Abbas, while Hamilton describes sailing the Gulf and details the coastline.
Other travelogues, such as those by Jonas Hanway, a merchant trading through Russia
who visited the Northern provinces of Persia at the end of Nader Shah’s reign, and

Engelbert Kaempfer, a physician and scientist who travelled with a Swedish embassy

38 Hamilton, Alexander, A New Account of the East-Indies: Being the Observations and Remarks of Capt.
Alexander Hamilton who resided in those parts from the Year 1688, to 1723, Trading and Travelling, by
Sea and Land, to most of the countries and Islands of Commerce and Navigation, between the Cape of
Good-Hope, and the Island of Japan. The Second Edition. Volume |, 1739 and Fryer, John, A New Account
of East-India and Persia in Eight Letters, (London, 1698) and Lockyer, Charles, An Account of the Trade
in India, (London, 1711)
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through Persia, but is best known for his writings on Japan, are available. While
Kaempfer’s time in Persia again falls before 1700, Hanway’s account, including his
description of the life of Nader Shah, is contemporary with the last two decades of the

period of this study.>®

Persian sources on this period rarely bear any mention of the East India
Company’s business in Persia. This is a continuation of the “aloofness” displayed by
Persian chroniclers towards both Europeans and the merchant class more generally.
The account of the Persian mission to Siam, documented in The Ship of Sulaiman, is
an exception to this as the mission was carried to Thailand via India on a Company
ship.® Hazin Lahiji, a famous poet and Persian émigré to India, devotes a few lines of
his memoir recounting his journey to India to describing the Company’s good treatment
of him and the quality of their “ships and packets”.** These personal memories of the
Company show that to individuals, the Company was noticeable and worthy of
mention, despite the silence of official chronicles and records. It is possible that more
accounts concerning the Company exist in Iran, through local archives; however, these

are sadly inaccessible to the majority of Western scholars.

Persian records more generally are very little concerned with the comings and
goings of the Kullah-Pushan, (a slang term for Europeans, meaning Hat Wearer), with

significant events, such as the Company assistance at the battles around Hormuz, given

3% Hanway, Jonas, An Historical Account of the British Trade over the Caspian Sea: With a Journal of
Travels through Russia and into Persia, 4 vols. London, 1753 and Kaempfer, Engelbert, Am Hofe des
Persischen GroRkonigs 1684-85, trans. Hinz, Walter, (Leipzig, 1940).

40 0’Kane, John, The Ship of Solaiman, p.27

#1 Hazin, Sheikh Mohammed Ali. The Life of Sheikh Mohammed Ali Hazin, tr. F.C. Belfour, (London 1830),
p.215
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little to no recognition. Iskandar Beg Munshi, the famous chronicler of Abbas I, devotes
only a few brief sentences to the Company’s involvement, most of which revolve
around the English requesting protection from the Shah against Portuguese tyranny,
rather than any sort of mutual agreement or partnership.*? Chroniclers, especially
official ones, are, of course, writing for a very particular and discerning audience,
aiming to magnify the importance of those to whom the work is dedicated. It can
therefore hardly be surprising that Iskander Beg would not recount an equal partnership
between his awe-inspiring ruler and patron and a band of European merchants, just as
the chroniclers Mar’ashi Safavi and Astarabadi when writing about Nader Shah’s
campaign in the Gulf, omit the Company’s involvement totally.*® In the same work,
Safavi does mention that the Company have a responsibility to keep the Gulf ports free
from piracy, so it is evident that the naval power of the Company was public knowledge
among the literate Persian nobility.** The use of these works when looking at the
Company in the Gulf is thus more interesting for what it does not say, rather than what
it does. The Persian official chronicles make limited mention of the Company’s
involvement in actions such as The Battle of Hormuz. However, the memoirs of state
officials document this in some detail, and also the Persian Court chronicles make tacit
reference to the Company’s contribution. The chronicles and memoirs as well as other
contemporary records do not recognise the significant military relevance the Company

projected. This lack of formal Persian sources, along with the large gaps in English

42 Turkoman, Iskandar Beg Munshi. Tarikh Alam Ara-ye Abbasi, 2 vols. paginated as one, ed. Iraj Afshar,
Amir Kabir, 1350 AH/1971, p. 981

4 Mirza Mohammed Khalil Mar’ashi Safavi. Majma al-Tavarikh dar Tarikh-i Ingiraz-i Safaviyeh va
vaqa’i-ye ba’d ta sal-eh 1207 h.q., ed. Abbas Egbal, Tehran, 1328 H.S. and Astarabadi, Mahdi Khan,
Jones, William, trans. The history of the life of Nader Shah: King of Persia. Extracted from an Eastern
manuscript, With an introduction, containing, I. A description of Asia Il. A short history of Persia and an
appendix, consisting of an essay on Asiatick poetry, and the history of the Persian language. To which
are added, pieces relative to the French translation, London, 1773

4 safavi, Majma al-Tavarikh, p.40
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material for this period has contributed to this era, as well as Persia itself, being

neglected by scholars exploring the Company in this region.

The key document for the study of the Company and its place in Persian history
is therefore the Company’s English translation of the Persian Farman (there were
several iterations and addenda over time, see Appendix Three) granted to the Company
and then renewed multiple times between 1622 and 1747. The text of the Farman in
the English sources is a gateway to understanding not just what the Company wanted
from their relationship with the Persian state, but also what the Persians expected in
return and how the Persians themselves tried to divert the Company to their own
purposes, whether in terms of trade, military assistance or the carrying of embassies.
By considering the changing terms of the Farman as initiatives from both sides, rather
than a list of European demands or Persian concessions, a better idea of Company-
Persian interaction can be formed, which can then inform dialogue on the nature of
agreements between Asian and Europeans powers and trading companies more
broadly. The lack of copies of the Persian text of the Farman is symptomatic of a lack
of Persian official sources for this time. The cities in which the Company did the
majority of its business were sacked or burned by a series of invaders, occupiers and
native forces from the Afghans and Baluchis to Nader Shah himself, making it difficult
to imagine finding many sources referring to their presence there. Future research into
this period will hopefully benefit from far greater and easier access to records and

expertise in Iran itself.
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Chapter Outline and Structure.

This thesis has been separated into thematic studies, dealing with different
aspects of the Company’s presence in Persia. This approach is best suited to studying
this period. Attempting to do so by the reigns of the rulers would prove difficult, with
considerable differences in the lengths of the reigns of the Afghan occupiers and the
longer terms under the Safavids and Nader Shah. There would also have to be a
judgement made on when Nader Shah’s reign began, whether to include the phase in
which Tahmasp Il was still titular ruler, or the minority of Abbas I1l. Looking from the
Company’s side, there is little to discern the various terms of the Agents, nor specific
changes in policy that would warrant a chronological approach. Instead, using thematic
studies to consider the important and changing political and commercial landscape in
Persia allows for continuity which would be difficult to discern elsewhere. The

thematic study of this thesis is formed into six chapters outlined below:

Chapter 1 investigates the naval cooperation between the Company and Persia,
starting with the “founding myth” of the Company’s presence in the Gulf, the capture
of Hormuz. This event would earn the Company its treasured Farman, the terms of
which will be explored through its renewals, as well as its cancellation and piecemeal
reinstatement by Nader Shah, whose use of the Farman as a bargaining tool was a
significant change in the Company’s relationship with the Persian state. This chapter

seeks to delineate the importance of the Hormuz campaign and the subsequent Farman
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representing the basis for all that came after, from the Company’s claims to a share in
the customs of Bandar Abbas, to the Company’s assistance in the creation of a Persian
fleet in the Gulf. The Hormuz campaign, as well as leading to the granting of the
Farman, also became the basis of a close link between the Company and the Persian

state concerning maritime policing and making war.

Chapter 2 deals with issues concerning the Company’s trade in Persia, from the
sale and transportation of Kerman wool, to the production and exportation of Shiraz
wine. The Company’s commercial interests in the Gulf went far beyond silk and
rosewater and this chapter will explore the ways the Company effectively gathered
revenue from the Gulf through taxation of trade entering and leaving via the Straits of
Musandam and also show how the Persians, by changing the terms of the Farman
pushed their own financial agenda using the Company’s own interests to serve the
Persian economy. This Chapter also seeks to change the perception of the Farman as a
set of capitulations to rapacious Western interests, to understanding it as a document
of significant importance and legitimacy to both sides who mutually agreed and

changed its terms to their own ends.

We will see in Chapter 3 how the Persian state effectively outsourced
responsibility for naval affairs to the Company at various times during the period of
this study. This phenomenon of a “navy for hire” is critical to understanding the
Company’s continued significance to Persian aspirations, whether in terms of naval
policing of the Arab Shore or the transportation of embassies to India and beyond. The

chapter establishes how important Company cooperation with the various changing



Page |29

Persian regimes was central to the expansion of the diplomatic and political horizons
of Persia. Despite the Company’s long-term efforts, they were ultimately unsuccessful
in their quest to transform Persia into an active, rather than passive, part of the trading
world of the Indian Ocean. Despite the creation of a fleet in the Gulf being a subject
studied previously by other scholars, this chapter will show how the Company played
a central role in assisting in this project and how the Company gained from their

cooperation.

Chapter 4 addresses how the Company was organised in Persia and how it
interacted on a formal level with the Persian authorities, as well as the higher tiers of
the Company's hierarchy. This chapter will give detail on the methods used by the
Company to deliver goods and letters across the empire and as far as Europe,
maintaining its communications with the Persian Court, Bombay and beyond. It will
demonstrate how local contacts and seemingly informal visits and presentations of gifts
were vital to the maintenance of good relations between the Company and Persian
officials. The Company’s adoption of Persian spaces, such as the creation of a garden
along traditional Persian lines is an example of cultural sensitivity. The use of the
Company garden as an entertainment and residential facility overcame issues of social
commensurability through the use of familiar settings. The efficacy of the adoption of
local customs and the embracing of societal forms for regular and intimate interaction
will be contrasted with the expense and irregularity of organising and transporting
large, formalised embassies. The garden model was a medium for solving immediate
issues but the embassies would have to concentrate on macro issues and would risk
binary outcomes that may have not been anticipated. The enrolment of the Company’s

Agent and other employees into local peer networks, and the prestige accrued from
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doing so, will also be addressed in order to discover how the Company managed its

relationship with Persian regimes and officials.

Chapter 5 explores the environment of the factory itself, considering the
physical environment of Bandar Abbas and its hinterland, including the climate. It is
important to understand the lived experience of the factory, as this sheds light upon the
realities of Company service, separate from abstract concepts about politics. The reality
of life in the factory is also significant due to the importance of personal relationships
with Persian officials, especially as these connections formed the basis for the
Company’s diplomatic and political negotiations. This chapter will look at the lives,
fortunes and deaths of Company servants, from the food they ate, how they were paid
and how they interacted with each other and those around them. It will also shed light
on the ways that some Company servants ultimately died and how this was dealt with
by the community of Europeans in Bandar Abbas. The chapter additionally explores
how events, such as the illness or death of an important member of the factory
community might impact the Company’s business. Whether through the inability of the
Agent to perform social functions necessary for maintaining cordial relations with
Persian nobles, or personal disagreements, for instance halting the signing of ships’

orders, delaying their departure and therefore reducing the Company’s profits.

The sixth chapter addresses the role played by non-European intermediaries in
the fun